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CREEKSIDE PARK
MEDICAL PLAZA

CLASS A MEDICAL OFFICE SPACE
IN THE WOODLANDS, TX

26424 STRAKE DRIVE 7 Z y
THE WOODLANDS, TEXAS 77389 o



MEDICAL MEDICAL PLAZA

Lease 1A-1 Lease 1A-2 Lease 2A-2
1,795 SF 1,424 SF ' 1,827 SF

Lease 1B-1 Lease 1B-2 Lease 2B-2
1,605 SF 1,505 SF ] < 3.416 SF

FIRST FLOOR

EXAMPLE 1A

Typical Multi-Tenant
Floor Plan is approximately
+16,600 RSF

Lease 2A
2,818 SF

Lease 1A
3,205 SF

Lease 2B
4,153 SF

Lease 1B
3,162 SF

EXAMPLE 1B

1-MILE 3-MILE
Class A Medical Office Suites

+32,662 SF two-story medical 2021

office building TOTAL 11,965 60,507 160,225
POPULATION

Modern exterior construction

Ample parking 2026
PROJECTED 13,254 66,833 175,984

Located within Creekside Park POPULATION

Village Center off Kuykendahl Rd.

2021
AVERAGE $157,445 $155,504 $148,613

HOUSEHOLD
INCOME
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MEDICAL X MEDICAL PLAZA

Lease 3A -1 Lease 3A-2 Lease 3A -3
1,915 SF 2,490 SF 2746 SF

SECOND FLOOR

Lease 3B-1 Lease 3B -2 Lease 3B-3
2,513 SF 3,190 SF 1,570 SF
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Typical Multi-Tenant
Floor Plan is approximately
+16,000 RSF

Lease 3A
7,266 SF

Lease 3B
7,335 SF

EXAMPLE 2B

s 7 .
¥, "L AN 5 " '[s S §
Sl
1 3 L [ i | ¥
’ 3 " s — i
iy 1F, . el - —




LOCATION

(0I()\II§I ANS

Cinépolis )6

YOGASIX

pure barre

lift - tone - burn

glimpse

FuuunucuEﬁE
PRESS

WAFFLE CO.

@ Cleaners

%%F GANG BAKERY' ~ N &
& GROOMING "

The Woodlands

Q CYCLEBAR

I¥ mac & cheese

itchen +bar |

KippiEs]
Ter ACADEMY.

EpucationaL Chitb Care

(@
k ar & blaf!‘o

HAND & STONE

MASSAGE AND FACIAL SPA

y Huntington

LEARNING™ CEN

-

CREEKSIDE PARK
MEDICAL PLAZA

NAILS OF AMERICA
Skylar | Grace

Jones

MAKING SENSE OF INVESTING

@SHOGUN

Japanese Grill & Sushi Bar




28,500 ACRE |
AWARD-WINNING MASTER —
PLANNED COMMUNITY [ b

Balances nature with modern living

A thriving economy with over 35 million square feet of office, retail, |
hospitality, research, institutional and industrial space. -

ONE OF THE —
MOST DESIRED MARKETS
in the Greater Houston area

Located 27 miles north of Houston, The Woodlands area has had —
unprecedented commercial growth over the past several years. p—
The area’s economic base is well diversified with over 2,100 employers,
including all sectors. Healthcare is the second largest industry and oy

fastest growing with 24% of the workforce.

KEY FACTS oLl
About The Woodlands

Keeping Pace 2,100

EMPLOYERS

66,000
Job Growth EMPLOYEES

6

MAJOR HOSPITALS
IN A 5 MILE RADIUS
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CREEKSIDE PARK
MEDICAL PLAZA

TJ FRY

832-721-6501

TJ.FRY@PINECROFTREALTY.COM
PinecroftRealty.com

Houmsd Hogher

The Howard Hughes Corporation

9950 Woodloch Forest Drive, Suite 1200
The Woodlands, Texas 77380

The Howard Hughes Corporation owns, manages and develops commercial, residential and mixed-use real estate throughout the U.S.

Its award-winning assets include the country’s preeminent portfolio of master planned communities, as well as operating properties and development
opportunities including: the Seaport District in New York; Columbia, Maryland; The Woodlands, Bridgeland and The Woodlands Hills in the Greater
Houston, Texas area; Summerlin, Las Vegas; Douglas Ranch, Phoenix; and Ward Village in Honolulu, Hawaii.

The Howard Hughes Corporation is traded on the New York Stock Exchange.

12/6/2021
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//*\ Information About Brokerage Services
Texas law requires all real estate license holders to give the following information
TREC about brokerage services to prospective buyers, tenants, sellers and landlords. SLSTRNS

TEXAS REAL ESTATE COMMISSION

TYPES OF REAL ESTATE LICENSE HOLDERS:
- ABROKER is responsible for all brokerage activities, including acts performed by sales agents sponsored by the broker.
+ A SALES AGENT must be sponsored by a broker and works with clients on behalf of the broker.

A BROKER’S MINIMUM DUTIES REQUIRED BY LAW (A client is the person or party that the broker represents):
- Put the interests of the client above all others, including the broker’s own interests;
- Inform the client of any material information about the property or transaction received by the broker;
- Answer the client’s questions and present any offer to or counter-offer from the client; and
- Treat all parties to a real estate transaction honestly and fairly.

A LICENSE HOLDER CAN REPRESENT A PARTY IN A REAL ESTATE TRANSACTION:

AS AGENT FOR OWNER (SELLER/LANDLORD): The broker becomes the property owner's agent through an agreement with the owner,
usually in a written listing to sell or property management agreement. An owner's agent must perform the broker’s minimum duties
above and must inform the owner of any material information about the property or transaction known by the agent, including
information disclosed to the agent or subagent by the buyer or buyer’s agent.

AS AGENT FOR BUYER/TENANT: The broker becomes the buyer/tenant's agent by agreeing to represent the buyer, usually through a
written representation agreement. A buyer's agent must perform the broker’s minimum duties above and must inform the buyer of
any material information about the property or transaction known by the agent, including information disclosed to the agent by the
seller or seller’s agent.

AS AGENT FOR BOTH - INTERMEDIARY: To act as an intermediary between the parties the broker must first obtain the written
agreement of each party to the transaction. The written agreement must state who will pay the broker and, in conspicuous bold or
underlined print, set forth the broker's obligations as an intermediary. A broker who acts as an intermediary:
- Must treat all parties to the transaction impartially and fairly;
- May, with the parties' written consent, appoint a different license holder associated with the broker to each party (owner
and buyer) to communicate with, provide opinions and advice to, and carry out the instructions of each party to the transaction.
- Must not, unless specifically authorized in writing to do so by the party, disclose:
o that the owner will accept a price less than the written asking price;
o that the buyer/tenant will pay a price greater than the price submitted in a written offer; and
o any confidential information or any other information that a party specifically instructs the broker in writing not to
disclose, unless required to do so by law.

AS SUBAGENT: A license holder acts as a subagent when aiding a buyer in a transaction without an agreement to represent the
buyer. A subagent can assist the buyer but does not represent the buyer and must place the interests of the owner first.

TO AVOID DISPUTES, ALL AGREEMENTS BETWEEN YOU AND A BROKER SHOULD BE IN WRITING AND CLEARLY ESTABLISH:
- The broker’s duties and responsibilities to you, and your obligations under the representation agreement.
- Who will pay the broker for services provided to you, when payment will be made and how the payment will be calculated.

LICENSE HOLDER CONTACT INFORMATION: This notice is being provided for information purposes. It does not create an
obligation for you to use the broker’s services. Please acknowledge receipt of this notice below and retain a copy for your records.

Pinecroft Realty, LLC 569190 tjpisula@gmail.com 713-502-8438

Licensed Broker /Broker Firm Name or License No. Email Phone
Primary Assumed Business Name

David Mathew Teague 595732 david.teague@pinecroftrealty.com 832-266-7674
Designated Broker of Firm License No. Email Phone
Licensed Supervisor of Sales Agent/ License No. Email Phone
Associate
Sales Agent/Associate’s Name License No. Email Phone
Buyer/Tenant/Seller/Landlord Initials Date

Information available at www.trec.texas.gov

Regulated by the Texas Real Estate Commission IABS 1-0
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